
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 

I invite you to listen to the teleclass I did here  
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https://soundcloud.com/kimbeckers/drowninginbizdetails/s-edq1l?in=kimbeckers/sets/webinars/s-gsYnY


 

Disclaimer  
 
The suggestions, information and resources in this report are made in a general nature and towards the benefit of small business 
owners and entrepreneurs. By no means are they representative of the exact steps YOU should take in order to increase YOUR 
business. Please take them as examples and samples and do your due diligence before implementing anything suggested.  
 
The income statements, testimonials, and examples in this report are exceptional results, and are not intended to represent or 
guarantee that anyone will achieve the same or similar results. Each individual's success depends on his or her desire, dedication, 
marketing background, market place, product, service, effort and motivation to work and follow programs and advice. There is no 
guarantee you will duplicate the results stated here. You recognize any business endeavor has inherent risk for loss of capital. 

 
 
 

Are You Drowning in Your  
Business Details? 

  
In this report + audio training, which you can access above, 
we will dive into the Top 3 Mistakes to Avoid & How to Fix 

Them NOW so that you can use these 3 keys to unlock 
freedom + profit in your business! 

 
This FREE REPORT is designed for entrepreneurs, small business owners,  
independent contractors and anyone who desires to build a strong, thriving business in 
the multiple-six-figure and seven range or more! 

 
 
Who is Kim Beckers and why you should take her advice: 
Hey there, I am Kim Beckers, and I am known as the Rock Your 
Limits Mentor and Business maverick. I have the honor of working 
with change making entrepreneurs around the world to help them 
multiply their profits,  maximize their impact and realize more 
freedom by helping them find the hidden treasure being lost in their 
businesses and bust through their limitations.  
 
The sad statistic is that every year more than 23% of businesses fail, 

man that just breaks my heart and one of the biggest reasons is due to money leaks. 
 
Here’s the thing, no matter what level you are at in your business, whether you are earning less 
than 100k or are rocking a multi-7-figure business you literally have money  falling through the 
cracks between in your systems and business structures. 
 
How do I know this? well, let’s just I have been around business since before I could drive, I have 
been around the block a few times and I absolutely love business and have a knack for what’s 
working and what’s not working. 
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I can help you, just like I have helped hundreds of other biz owners to identify and plug they 
money leaks in your biz so you can build a strategic and sustainable business foundation. 
I have worked with some of the top “gurus” in the internet marketing and personal development 
arena (yes, they are so secret I can’t tell you their names due to confidentiality) online as well as 
offline businesses like high-end construction firms in the prestige NYC (I am originally from New 
York, yep, I am New Yorker at heart). 
 
I am loveable but I can also be a pistol when it comes right down to it, it’s one of the things my 
clients love about me, tough girl exterior with a big heart, its one of the reasons why my clients are 
so successful, the right blend of kick ass and heart. 
 
Hey, I am into energy healing too, in fact, I am certified in Heart 2 Heart, I believe in magic! 
So, here’s the deal, like I said, I have been around business practically my whole life, put myself 
through college (well some of it, a girl has got to have some fun too) being a bookkeeper for all 
things a Cemetery. I got to work to have more work regularly audited by CPA, which kept my 
skills sharp and on target. 
 
I first learned bookkeeping my helping my step-dad, he’s a CPA, working part time (shh, don’t tell 
anyone, I had to work for free since I wasn’t old enough to get paid yet) and got to be around lots 
of different businesses and learn lots of cool things. It also taught be that you really need to love 
what you are doing, or it just doesn’t work. 
 
I went to college for, well, awhile, I have a BS in 
Computer Science and Mathematics, a minor in 
accounting and business, oh and Physical 
Therapy. Can you say over achiever? 
 
During college I discovered that I loved the web 
and websites, that was back in the day of dial up, 
“You got mail”. I graduated right after 911 and it 
was slim pickins in the technology world so I put 
my bookkeeping hat back on and went to work 
for a website and marketing advisory firm right 
outside of NYC. Man, that commute sucked but I 
gained so much experience and knowledge it was 
worth it. Within a few weeks I had made my way 
into the marketing and web development side of the business and was loving putting my tech and 
marketing skills to work. 
 
After awhile the commute was just too much for me to handle and I moved on, plus, I was newly 
married, to my amazing hubby, John and we were having too much fun going to football games, 
concerts and hanging with friends that the commute was a bummer for our personal life. 
I found an awesome job for one of the top fireworks company (Fireworks by Grucci) You 
probably heard of them, if not I am sure you have seen their work, think Times Square on New 
Years, in my own back yard. Bam, that was a cool gig but it didn’t last long as I enjoyed my 
summers way too much (after all I lived on Long Island for crying out loud) and those busy 
seasons in the summer just didn’t cut it. A girl has got to enjoy some boating and beach time, we 
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just bought a house, just a 5 minute walk from the beach and it was pretty important for us to be 
able to enjoy that! 
 
I took some time off to help take care of some sick elders in the family and then it was off to work 
for one of many  high-end multimillion dollar commercial construction companies out on Long 
Island that primarily serviced NYC and The Hampton’s I did that for about 5 years, it was fun and 
a lot of work. I got work hand and hand with the business owners, CFO, CPA’s contractors, you 
name it I did it.  I helped to streamline processes and procedures, hiring and project management 
as well as business development for the firm.I learned so much about business and marketing and 
systems it was uncanny. 
 
One of my favorite things was finding the “hidden” money or money leaks in the business, and 
trust me there was a lot of them, from employees clocking in at wrong times, missing job 
materials, vendor over payments, missing subcontractors. It was kinda cool because I got really 
good and find the money leaks, and plugging the leaks with the right systems and procedures and 
checks and balances. 
 
I even got to be involved with the business development side with marketing funnels, portfolios 
and the works. It was pretty fun! 
 
During that time I was quietly 
working in the background to create 
my own business, I wanted freedom 
baby, and I was fiercely educating 
myself with the top internet 
marketing seminars and trainings 
and it paid off. Within the first 
couple of months of starting my first 
internet business, My Plus Lingerie, 
it was a success, I was on the first 
page of Google. 
 
I have to admit, it was pretty darn 
cool, it was the first biz I created on 
my own and it was super fun! Of 
course, I couldn’t get enough and 
was creating businesses and selling them like crazy. ;) 
Eventually, I decided to leave the construction companies and officially hung my shingle out as a 
consultant. I had been helping other biz owners in niche forums for several months to create 
businesses and someone finally said, you know, you can charge for this stuff, wow, what a novel 
idea and Kim Beckers Services was born. 
 
In 2006 a few months after welcoming my first child, Kyle, and was juggling running the lingerie 
business, consulting with clients (for way too little money, lol) and being a mom and wife. I 
decided I had to ditch something and sold the lingerie business to 2 real estate investors that lived 
in upstate NY. 
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I have to admit, it was pretty darn cool, they knew nothing about an internet business, knew 
nothing about lingerie but because I had documented everything I did, systematized and 
streamlined the business they were able to take it over easy peasy. They hired me as a consultant to 
a few months to create training videos and train their staff and they were off and running in their 
new business venture. 
 
For a while I continued doing business consulting, building and marketing websites, attending 
trainings and learning more and more about personal development. As the years went on I worked 
with hundreds of entrepreneurs to help them turn their ideas into thriving businesses but I still 
wasn’t charging what I was worth. I worked with some big guns (too bad I was green and signed 
all sorts of non-disclosures) but hey, you live and your learn, right. :-) and helped them to create 
mult-6 & 7 figure leveraged online businesses. 
 
By the time I was pregnant with baby # 2, I started to wake up more and more to to this idea, 
especially since hubby still couldn’t find a JOB. It was slim pickings in NY at this time and I was 
grateful for the work I had.  20 weeks into the pregnancy and I knew something was wrong, I was 
devastated and heart broken when we lost the baby. I threw myself back into my work and 
discovered the term Online business Manager. 
 
During this time I became pregnant again, and things 
began to shift, it was a tough pregnancy, you name the 
complication and I had it. I was on bed rest most of the 
pregnancy and was going for ultra sounds almost weekly. 
During this time my hubby was laid off again and it was 
time to kick things into high gear. 
 
While on bed rest and in between clients I began to 
deepen my education and began working with my first 
official coach, I also became certified as an Online 
Business Manager, and from time to time get the honor 
or serving on the committee that certifies new OBM’s 
when my schedule allows. I have to admit, I am a tough 
cookie though. 
 
Shortly after my daughter, Summer Lyn. Less than a year 
later I hired my first high-end coach, as in 100K for 1 
year, damn, but it was an investment I was willing to 
make, it didn’t come easy but it was certainly worth it. Within the first month of working with him 
I more than quadrupled my income and up-leveled my services to my clients and my clients were 
getting amazing results. 
 
Shortly after that I became aware of some toxic relationships in my life and hubby and my two 
kiddos moved more than 2000 miles across country to start our lives over. With kids in toe and less 
than $500 in our savings account, no JOB, no home, only what could fit in our minivan we made 
the trek across country, only knowing that Dallas, TX was calling our name. 
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It was an interesting journey, sleeping in hotels, learning about ourselves, where we stop, what 
fears get in the way, what it takes to start over. Happily within less the 4 months I created a 
mulit-6-figure business serving amazing clients, helping them to create streamlined, well oiled 
machine businesses in align with their life style and goals and making sure there team was 
functioning at full capacity. 
 
At one point I even had a team of peeps working for me, I got to strategize and help find the 
money leaks and my team fixed the leaks and did the implementation. 
 
Ultimately, I discovered that a multi team business was not in alignment with the lifestyle I wanted 
or how I wanted to best serve my clients, I think it’s important for my clients to be empowered 
about what it takes to run their business and being a part of that process and training and 
integrating their own team was the way to go. I got to do what I love with the strategy and finding 
the money leaks and the business owner gets to be empowered and have a well oiled machine of a 
business that truly serves them, its really a win-win. 
 
I even get to help build out marketing and sales funnels which is pretty cool because I find lots of 
times the gaps in clients business are in this area, and of course, the operations side but its pretty 
cool because I get to combine all my talents and experience together. 
 
My business has evolved and changed as much as I have and continues to on a regular basis and I 
have the honor to serve some amazing clients who are on a mission to change the world, just like 
me, to create sustainable legacy style businesses that run like well oiled machines and I get to train 
others to do the same with my DIY (Do it your self) trainings. I really enjoy serving OBM’s and 
VA’s and other support professionals to help support kick butt entrepreneurs like you and this is an 
awesome way for me to do that, again, win-win. :) 
 
When I am not helping entrepreneurs and companies to grow their business I enjoy spending time 
mediating, reading, listening to music (mostly Rock n Roll) and hanging with my two kiddos, Kyle 
and Summer and amazingly supportive hubby, John (it’s not easy being married to a creative serial 
entrepreneur) :-) 
 
If you are ready to get out of working in your business and put your business to work for you then 
I’d love to see how I can support you with connecting the dots between your business systems, 
structures and marketing so that you can optimize your profits, multiply your impact and realize 
more freedom. 
 
But be for warned, I take a no BS approach to business and do what it takes to get sh*t done and I 
expect the same level of commitment from my clients too. 
 
Love and blessings, 
xox, Kim 
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Get Ready to Discover the  
 

Top 3 Mistakes to Avoid & How to Fix Them NOW, ie. the 3 
Keys to Unlock Freedom + CashFlow in Your Business! 

 
 

 
Congratulations! You’re a business owner!  You’re entrepreneurs and have the 
greatest potential to take your business and life where you want to go.  I really want 
you to give yourself credit for where you are and for what you’re doing. Being a 
business owner is an incredible journey of not only business growth, but also 
personal growth. 
 
“But, Kim, this is NOT what I thought it was going to be like!” 
 
I realize some of you aren’t getting the results you want in your business – but that’s 
ok!  We’re going to stop that right now!  You CAN have amazing results this year 
and take your business to where you want it to go. 
 
In this report (and the bonus audio) I am going to help you see the mistakes so many 
entrepreneurs make and how to avoid them!  You can avoid the heartache and 
frustration that’s associated with them. 
 
You can change your situation RIGHT NOW and get on track! 
 
 
Mistake #1 – Not Having Focus 
 
It’s easy for us entrepreneurs to get off track.  There’s so much information.  We get 
information overload; we get “bright-shiny” object syndrome; we go off in multiple 
directions; we’re going to this event, we’re going to that event. We can be “busy” 
and all over the place but not really KNOWING what we need to focus on. 
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Remember this: What you focus on GROWS.  If you focus on the wrong thing like 
“well, there’s not enough money” then that’s what’s going to keep manifesting in 
your life – NOT ENOUGH MONEY! 
 
To change this, you need to focus on is gaining visibility, networking, building 
relationships with people.  The truth of the matter is – people buy from people that 
they KNOW, LIKE & TRUST. 
 
 
You need to start building relationships with people! You may be saying “I don’t 
know where to go”.  Here’s the thing, you can talk to ANYONE.  It’s more about 
getting into the habit of getting focused on building those relationships and talking 
about your business.  
 
Some of the people you talk to may not be your ideal client, but that’s ok.  The point 
is for you to practice getting yourself out there; feeling comfortable with who you 
are, what your services are or what you’re offering. 
 
GOAL: Tell 3 people A DAY what you do. 
 
You need to start somewhere and the best place is to start where you’re at. If you’re 
not consistently telling 3 people a day about what you do – then tell the guy at the 
grocery store, tell the lady at the gym, a parent when you’re dropping your child off 
at school or daycare.  Make a commitment to make more contacts on your social 
media. 
 
If you’re already telling 3 or more people a day about what you do, good for you!  I 
want you to ADD 3 MORE to what you’re already doing! 
 
Start getting your message out there consistently to MORE people.  The truth is, you 
really don’t know where that next client could come from.  And you don’t know 
who knows somebody.  So you start putting it out there and you start getting it back. 
Remember, what you focus on GROWS! 
 
 
In the growth stages of a business, our focus needs to be on SALES. Sales is the 
life-blood of every business.  So, if we don’t actually have sales – we don’t really 
have a business.  Everything else we’re doing falls to the side and doesn’t really 
matter.  
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Focus on things that are going to propel your business forward.  Going to events, 
networking and having sales conversations to gain visibility and exposure for your 
business. The key is to methodically do this every single day.  The more you do it, 
the more you’ll refine it and it will become second nature to you. 
 
Tip: Put the sales conversations in your calendar. If you don’t put it in your calendar, 
you’ll procrastinate and it won’t get done or it will get done inconsistently.  What 
we’re looking for is consistency. 
 
So, let’s recap the #1 mistake you need to avoid which is lack of focus on the 
activities that will propel your business forward.  The way to propel your business 
forward is to have sales.  Focus on the activities that will bring more sales into 
your business. 
 
Mistake #2 – Not Having a Plan 
 
This issue is key. I am sure you’ve heard the old adage: “Those who fail to plan, 
plan to fail.”  This is where I am seeing a lot of entrepreneurs and business owners 
stumble, they aren’t taking this to heart.  They have no control over what’s 
happening in their business.  
 
I’ll be on a Strategy Session call with them and one of the first questions I ask is, 
“What’s your marketing plan?”  I want to find where the gaps are and figure out 
what we need to do to fix them.  
 
 
I usually hear back from them, “I don’t have one.  Why, do I need one?” 
 
Can you see what the problem is with that?  We REALLY need to have a plan to 
move our businesses forward. Having a plan for everything we’re doing in our 
business is essential but remember, SALES is the life-blood of our business. 
Without sales, there’s really no business.  So, not having a marketing plan, a plan to 
market your business and bring in sales is like trying to live without your heart. It 
just doesn’t work. 
 
Not having a step-by-step plan causes frustration.  Frustration in this area can 
also come from trying a marketing tactic, it doesn’t really work and then moving on 
to try a different tactic. This is very closely related to Mistake #1 in watching what 
our focus is on.  We’re just jumping from thing to thing. It’s like throwing spaghetti 
on the wall to see what sticks – it doesn’t work.  
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Instead, we need to have a solid marketing plan or strategy where we are 
systematically putting proven practices into place and measuring the actual results 
with metrics.  Then, making slight adjustments to our messaging, our sales call 
scripts, the timing of our social media posts, etc….but overall we’re sticking to our 
plan.  Not just moving on from thing to thing. 
 
 
So, what is a marketing plan or strategy?  Essentially, it’s a blue print of what 
message and what steps you’ll use to promote your products or services to your 
target market.  The secret to a successful marketing plan is to identify exactly 
HOW you’ll connect with your target market and transition them to a paying 
client. That’s really the end goal.  To end up with a paying client. 
 
 
By mapping out this process you’ll see a higher return on your investment in time 
and effort in your business. You’ll also gain clarity on where the holes are in your 
plan, fix those leaks and (you guessed it…) make more money!  This means less 
wasted marketing efforts and money, more profits and less FRUSTRATION! 
 
Once you’ve created your marketing plan or strategy and have implemented it 
and start tracking the results consistently, you can see where you’ve been 
leaving money on the table. Then, you can go in and PROACTIVELY run your 
business – not running it REACTIVELY.  Remember: Knowledge is power.  The 
more knowledge you have about what works and doesn’t work in your business by 
having trackable metrics to look at – the better decisions you can make!  But you 
can’t have solid metrics if you don’t have a plan to compare them to!  By the way, 
don’t let the word “metrics” scare you!  I have systems that are simple to implement 
and keep up on! 
 
So many business owners don’t do this!  It’s crazy, they are still out there throwing 
spaghetti on the wall and wondering why their businesses aren’t growing.  By 
getting a written marketing plan or strategy in place for your business, you’ve 
already started separating yourself from most businesses out there and will have 
more success because of it.  
 
Having a plan is key and essential to help you propel your business to the next level. 
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We’ve talked about Mistake #1 – Not Having Focus and we’ve talked about 
Mistake #2 – Not Having a Plan, on the next page we’ll start talking about 
Mistake #3. 
 
 
Mistake #3 – Not Having Systems in our Business 
 
I know, I realize the majority of you guy’s eyes are glazing over and you’re probably 
thinking, “I am not big enough for systems; why do we have to talk about systems; 
this is so boring!”  I GET IT!  
 
But let me tell you, having systems in your business is the foundational key to 
your business being a success.  It’s better to get them into place sooner rather than 
later and they do not have to be complicated.  They can be super easy and fun!  If 
you’re serious about your business then you need to treat it like a business. 
Successful businesses have systems! 
 
Having Systems is probably the #1 reason I was able to sell my first business!  I sold 
it like a “business in a box” with everything already being set up, documented and 
proven successful!  The buyer didn’t have to go through a huge learning curve – they 
just had to follow the system that was already set up for them.  I had marketing plans 
and key components on how to do everything essential to the business ready for 
them.  It allowed me to have an exit strategy. 
 
You need to be setting up your business so that it doesn’t require you to run it day in, 
day out.  Unless you’re just wanting to create a “JOB” for yourself!? 
 
What I see a lot of you doing is creating a very expensive hobby for yourself and an 
expensive J.O.B.  You’re not able to have the freedom of owning your own business.  
 
When you start to put systems in place in your business and start to have that proper 
foundation set up then you start to reap the benefits of having a successful business. 
 
 
There are 10 key systems that every business should have in place to be a 
smooth-running, efficient business. 
 
System #1: Backup Systems 
This system is easy to forget about – until you actually have a problem! 
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A hard-drive crash or data loss can be catastrophic for your business.  I don’t want to 
see that happen to you. So, let’s be proactive, not reactive, right? 
 
The key is to back up your key data sources, your contacts, team members’ work, 
financial info & bookkeeping, customer work files, products, etc… 
 
System #2: Money Systems 
We know that business is essentially money-in/money-out. How does your money 
flow in and out of your business?  Think income & expenses.  Without that, you 
don’t have a business.  You need to be taking care of your money so that it can take 
care of you.  I truly believe that even if you’re starting out in business, having a 
bookkeeper and accountant is vital.  You can’t be in your business, running it AND 
growing your business at the same time. 
 
System #3: Metrics 
Metrics is your tracking system to track your return on investments (ROI).  What’s 
working, what isn’t?  The great thing about metrics is that it’s numbers and they are 
always telling a story.  Numbers don’t ever lie. Metrics will show you exactly what 
you need to know to make your business better.  Watch your metrics consistently – 
at least 1 day per week pull your key metrics and really study them!  We’re trying to 
move from running our businesses reactively to proactively, right?  Metrics is the 
way to do that! 
 
System #4:  Marketing System 
Some people call this a “lead generation” system.  We need to know how people are 
going to find us. How are they going to be magnetized to us?  What are our 
marketing efforts going to be?  There are a ton of different marketing systems out 
there: Event marketing, email marketing, postcard mailings, sales letter mailings, 
workshops etc…and of course all of these are tied to metrics so that we can track 
what’s working and what isn’t.  This allows you to see where you can adjust things, 
tighten 
 
System #5: Relationship Systems 
This is addressing how we stay in touch with our list.  We need to stay “top of 
mind.”  A good example of a relationship system is to send out a consistent Ezine.  
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System #6: Sales Systems 
How do prospects become a client? What does that look like?  There needs to be a 
system in place to take them from being a prospect to a client.  This helps us focus 
on sales.  This ties into Mistakes #1 & 2 that we talked about. 
 
System #7: Delivery System 
Now that we have paying clients – how do we consistently deliver our goods and 
services?  This can look very different with every business.  And can vary within the 
same business based on what you’re selling. If you sell a book – that delivery system 
is going to be different than how you deliver a service.  Automate as much as 
possible!  Having the delivery system in place 
 
System #8: Scheduling System 
This goes back to our calendar.  We need to have calendars for making appointments 
with clients (TimeTrade is great for this!)  We need to have a marketing calendar in 
place, a publishing calendar (when are we sending out our ezine, a blog post, social 
media, etc…) 
 
System #9: Communications Systems 
How do we communicate inside and outside our business?   There are many ways to 
do this: Email, texting, skype, phone, etc…What’s your preferred method of 
communication?  Write it down in a system and then communicate that to your team 
and customers! 
 
System #10: Business Foundational Systems 
Legal systems (contracts, agreements, legal advice) Business entity system, Business 
Insurance, Tax systems (bookkeeping & accountant) 
 
These are all very important business systems to have in place for your business to 
run like a well-oiled cash machine. 
 
I hope you take what I’ve given you here and start moving forward in your business 
to propel yourself to the success you want and deserve! 
 
 

Next Steps…. 
OPTION #1 

▪ Spend hours and hours trying to figure this stuff out on your own. 
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▪ In the process, wasting money and precious time (your most valuable 
asset). 

 
▪ Deal with trial and error. 

 
▪ Cross your fingers hoping all of your hard work pays off. 

 
OPTION #2 

▪ Do nothing. 
 

▪ Just keep doing what you’ve been doing. 
 

▪ “If you keep doing what you've done, you'll keep getting what you get”  
 

 
Or… 

OPTION # 3 
▪ I invite you to enroll in  Rock Your Biz Systems (I even added the option 

to upgrade to the VIP level where I will help you personally to customize 
your strategy and guide you along the way every week for 3 months.  
 

▪ The Gift or problems so you can stop wasting time, energy + money.  

▪ Rock your Virtual Office + To-Do List  

▪ Rock Your Scheduling + Communication Systems  

▪ Rock Your Metrics, Money + Back Up Systems  

▪ Rock Your Marketing + Relationship Systems  

▪ Rock Your Sales + Delivery Systems 

▪ Rock a Solid Foundation w/training from a CPA 

▪ BONUS: 3 key strategies to discover the hidden money in your biz 

▪ BONUS: Rock Your Planning System  

▪ BONUS: Insider Secrets to Get Clients FAST training  

▪ BONUS: 10 Key business systems overview  

▪ BONUS: Sample SOP Template  
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▪ BONUS: Top Resources + Tools to Run Your Biz Online 

▪ BONUS: Rock Your Marketing Funnels Training + worksheet  

▪ BONUS: Done for you email series for breakthrough sessions  

▪ BONUS: Done for you email follow up series for lead magnet w/CTA  

▪ BONUS: Done for you Webinar/Teleclass email launch series  

▪ BONUS: Done for you perfect email welcome series 

▪ BONUS: Done for you sample product/service launch plan  

▪ BONUS: Rock Your Sales Conversations template 

▪ BONUS: Done for you client testimonial template script  

▪ BONUS: Done for you Facebook conversation starters BONUS: Done for 

you Joint Venture Invitation Template 

▪ BONUS: Structure Your Biz as a Biz report  

▪ BONUS: Done for you Sample Non Disclosure Agreement for Consultant  

▪ BONUS: Done for you Media Release Sample  

▪ BONUS: Done for you Consulting Agreement Sample  

▪ BONUS: Done for you Credit Card Authorization Template  

▪ BONUS: 5 Steps to Make and Keep More Money audio training with CPA 

Maddie Brown  

Have a question, and want to make sure this is the right next step for you? contact 
me here, I am happy to help! :-)  
 
So let me show you how to make sure your business grows and thrives!  
 
I invite you to get started here right now and like I said, if you’d like some 1:1 
support you can upgrade on the checkout page for a ridiculously easy investment :-)  
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If you’d like more customized help then is on the upgrade page then feel free to 
contact me here, I would love to see how I can support and guide you to creating the 
biz and life you truly desire.  
 
Stop working so hard, trying to do it all on your own. Let's transform your business 
to the next level. Find out how you can have more free time and make more money, 
schedule your free session today!  
 
If you'd like to take advantage of this very special, very limited, offer, CLICK 
HERE NOW to get started! 
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